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Course Description

This course focuses on the principles and practices .clauall §)lalg uaiddl gull Silujlasg {sulia e jyiall 1ia )<y

of selling and sales management. A detailed ; o Aol 2 G g
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demonstration of the selling process and an i JE R e 4
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force as a key component of the organization's total daliall ggiwa e AT iagauill
marketing effort will be presented in this course.
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